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KNM's many firsts in Book of Records

By MICHELLE SHEARES

(T [8 nol often that a company can
lay claim to making an entry into
the Malnysia Book of Records, but
when one does, there is certainly
much to be proud of.

KNM Steel Sdn Bhd is one such
company that can lay claim to not
one, but four such enines, since
1996. The entries include those for
the "largest and heaviest LPG (lig-
uefied petroleum gas) mounded
vessel”. the “tallest and heaviest
pressure vessel”, the “tallest roof
supporting single mast” and the
“largest and heaviest LPG mound-
e bullet l.apk".

As a leading process aguipment
manufactiurer and tarnkey stor-
age facility provider in Malaysia
and the world, KNM has taken
advantage of the robust growth in
the ofl, gas and petrochemical in-
dustries in the region to develop
into & world-class manufacturer

It has established an extensive
track record with over 30 rep
utable customers worldwide in a
short span of twelve vears.

KENMs ponl of expertenced engi-
neers, designers and technicians
has made a name for itself with
several firsts in Malavsia and the
Aslan reyion.

To date KNM has joined the
simall but elite group of manufac-
turers in the world who have
shown Lhiemselves to be capable of
designing and manufacturing ves-
sels exceeding both 1,000 tonnes in
woight and over 100m in height.

The company's commitment Lo
risearch and development efforts
has resulted in many innovations
and proprietary intellectual
knowledge that bas been success-
by put touse in improving man-
ufacturing processes such as in-
spection, post-weld heat treat-
ment, lifting and jacking.

KINM's policy is 1o deliver guali-
ty products and services that are
second 1o none, Lo the sacisfaction
of lts valued customers. It also
envisions becoming one of the top
ten world-class manufacturers for
provess equipment and storage fa-
cilities {or the oil, gas and petro-
chermical industries.

The company 15 already well on
ils way Lo achieving these goals.

For starters, its local records are
Ilnprr,-;&;m_*.

KNM was miven the task of de-
signing and building three LPG
horizontal mounded vessels for
oiltanking in Singapore. KNM
took the task of constructing the
three 3500 ¢u m capacity, S12-
tonne bullets in its stride,

Constructed at the KNM faciiity
in Bukit Rambai, Malaccs, the
feat took Just over a vear from
conception to delivery. with the
first of the three vessels being
delivered on April 29 2001 while
the third and last vessal was deliv-
ered on May 2] 301 to satisfied
cUstomers in Singapore,

The vessels, which are con
structed from dGmm thick BS1501-
pg-aa0A LT40 carbon steel beimny
wser] for sloring peopyiene in the
Jurang industrial arca

FPrior to this, KNM was airesdy
known tor itz abiiity to handle
extremely large fabricated ilems
such as the 105.5m tall, 1,540 tonne
propane splitter for the Propane
Behydrogenation Plant in
Gebeng, Kuantan. lis function is
to split propviene from propang,
Aptly named the Propane-Propy-
iene Splitter, it was completed in
Juiv 1999,

As the heaviest and tallest pres-
sure vessel in Malaysia, it foo
found ils way into the record
books.

KINM's success story continues
with the 102m tall roof support
mast, weighing in at 250 tonnes,
built for the Aquatic Centre at the
National Sports Complex in Kuala
Lumpur.

The mast had to be transported
in sections from Malacea to Bulkit
Jalil. §t was then evected using an
unconveniional hydraulic liflting
system that required the building
of a 45m temporary tower to pro-
vide the piatform for the joining
and lifting operations.

The LPG mounded bullet tanks
which were completed in 199 con-
stitnted vet another entry in the
Malayzia Book of Records. The
twio buliet tanks are used for stor-
ing L.PG in the LPG terminat and
bottling plant ig Tawan, Sahah,

Each weighing 528 tonnes, they
measure 30.8m in length and Smin
diameter and are made from car
bon steel.

KNM was formed in 1930 with a
Putch Group, Koninklijke Neder-
landsche Machinefabnek, to take
advantage of the robust growth of
the oil. gas and petrochemical in-
Anstries which resulied in 2 high
temand of process pquipment and
storage factlities,

Chver the vears, KNM has grown

by leaps and bounds, progressive-
v increasing its Malavsian con-
tent, althotgh many of its prod-
uets are exported o Asia, Europe
and America,
_ The company’s main challenge
15 [0 COMTINIE Improving ws com-
petiiiveness in the global market
againsi parential manufacturers
from China, especially alter the
latter gains entry into the World
Trade Organisation

In order to better face these
challenges, KNM is considering
establishing new mapufacturing
facilities in China, Vietnam and
West Asia. This will ensure a com-
petitive edge for the company,
while maximising the use of local
content and saving logistics
cosls

The firm considers one of jis
biggest successes as having
achieved ifs vision to be a leading
manufzciurer [oF process eguip.
ment and storage faciiities.

Asked about how the company
retains 10s existing customers and
serurcs new ones, KNM's exect-
tive chairman Datuk Abdul Rans
Mohd Razalli said the firm has
astablished a very close working
relationship with s customers
wherehy more than 50 per cent of
them have been dealing with the

firm Lor 10 vears, "'This long-term
working relationship will ensure
econtinuity in our business.” he
said.

"It is company policy to deliver
products and services that are sec-
ond to none, and to mest the don-
tractual obligations and satisfac-
tion of our customers.” he added.

“We have established a database
of new business potential, new
clients, contacts, market updates,
competition, competitiveness of
our proposals and relevant infor-
mation,” Abdul Rani said

“Ohir company s committed to
participating in e-business with
the estahlishment of advanced [T
knowledpe. It has beon investing
extensively in IT equipment for
access to the Internet market. We
expect e-business to feature more
prominently in the future and
may become the norm for future
business.”

KNM also has plans to develop
new areas of business that lever
ages from its existing strengths.
These include maintaining relat-
ed services, expanding s prod-
ucts to include exotic materials
such as chrommuum melybdenium
steel, Incoloy, inconel and exo
Hastailov and to carry out spe
cialised related services such as
post-weld heat treatment ete,

In order to boost growth, KNM's
strategy is to establish reginnally
nased marketing or liaison offices
and facilities to enhance {15 local
presence in the region of interest,
This oot oniv projects a positive
commitment to the potential cus-
tomers, it also provides greater
focus and accurpoy in market in.
teiligence and 2 more effective
management of the regional busi.
ess, :

These factors are among those
thal sei KNM apart from othees in
the same industry, said Abdul
Hani.

in addition, Abdul Rani said,
KNM also has an edge over its
competitors in terms of thetr abili-
ty to provide turnkey solutions, an
abundance of innovative ideas
and proprietary intellectual
knowhow. a wide customer base.
both locally and worldwide, reli-
able guality that meels interna-
ticnal standards and on-time de
livery.

KNM plans to invest further in
existing [acilities (o upgrade and
develop them into integrated
mamifacturing plants. It also has
plans to acguire new technology
and increase the product range in
exotic matenals and related ser-
vices and develop licensing ar-
rangements or alliances as strane.
gic pariners.

The company intends to use in:
[ormation communications tech-
nology Lo increase productivity in
all the company’s Kev operationil
functions and invest intraining 1o
ensure KNM'S personnel remain
the best quatificd in the industiry

HINM expects a 25 per cent In
credse i terms of turnover and o
28 per cent inerease in profits for
the venr SO0,



